UNITED STATES DISTRICT COURT
MIDDLE DISTRICT OF FLORIDA

ORLANDO DIVISION
SECURITIES AND EXCHANGE
COMMISSION,
Plaintiff, CASE NO. 6:07-¢v-1920-Orl-22-DAB

VS.

ROBERT E. LANE, WEALTH POOLS
INTERNATIONAL, INC., and
RECRUIT FOR WEALTH, INC.,

Defendants,

T-N-T EDUCATION COMPANY, INC.,
RICHARD LANE, MUNDO TRADE, INC,,
RENEE BECKER, JULIA LANE, and
FIRST FIDUCIARY BUSINESS TRUST,

Relief Defendants.
/

RECEIVER'S UNOPPOSED MOTION FOR AUTHORITY
TO SELL THE RECEIVER'S RIGHTS TO REAL PROPERTY
TO EMPLOY AUCTIONEER TO MARKET AND SELL THE PROPERTIES
AND INCORPORATED MEMORANDUM OF LAW

Michael 1. Goldberg, as Receiver ("Receiver") for Wealth Pools International, Inc. and
Recruit for Wealth, Inc., (collectively, "Wealth Pools"), moves this Court pursuant to 28 U.S.C.
§ 2001, et. seq. for the entry of an Order authorizing the Receiver to sell his rights to certain real
property and to employ an auctioneer to market and sell the properties, and states as follows:

1. Pursuant to the Order Substituting Receiver, Michael 1. Goldberg is the Receiver
over Wealth Pools. [DE 185]. The Receiver has the same duties and responsibilities as
enumerated in the initial order appointing receiver (the "Receivership Order"). [DE 12].

2. In the Complaint for Injunctive and Other Relief, the Securities and Exchange

Commission alleged that between April 2006 and August 2007, defendant Robert Lane
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Case No.: 6:07-¢cv-1920-0Orl-22-DAB

transferred investors' proceeds to his brother, Richard Lane ("Lane") and to T-N-T Education
Company, Inc. ("TNT," and jointly with Lane, the "Relief Defendants"). [DE 1]. Lane was the
President and Director of TNT. [DE 1].

3. Without admitting any wrongdoing, the Relief Defendants consented to the entry
of judgments' against them, which provide for the disgorgement of certain funds and the transfer
of real property to the Receiver, including the following properties (the "Properties"):

(a) 4324 Boulevard Park South, Mobile, Alabama 36609. This is a vacant
commercial property located in Mobile, Alabama. The property was deeded to the Receiver by
Richard and Rita Lane and recorded in the public records of Mobile County Probate Court on
December 21, 2009. As of June 2008, the property was appraised at approximately $306,000.

(b) 2225 Spring Grove E., Mobile, Alabama 36695. This is a vacant
residential property located in Mobile, Alabama. The property was deeded to the Receiver by
Richard and Rita Lane and recorded in the public records of Mobile County Probate Court on
December 21, 2009. As of May 2008, the property's was appraised at approximately $190,000.

©) 6971 West Coast Road, Sooke, British Columbia V9Z 0V1, Canada.
(Strata Lot 13, Section 4, Sooke District, Plan VIS6196) This is a 3 bedroom 3 bath townhouse
that also acts as a time share of some sorts located in resort area of Victoria. The unit was deeded
to the Receiver by TNT. The estimated value of the property is approximately $438,000.

4. The Receiver seeks to sell his interest in the Properties and to employ Ewald

Enterprises, Inc. d/b/a Ewald Auction & Realty ("Ewald A&R" or the "Auctioneer") to market

' On October 8, 2009, the Court entered a Final Judgment and Other Relief as to Relief Defendant Richard Lane
(the "Lane Judgment"). [DE 186]. A true and correct copy of the Lane Judgment was recorded on February 10,
2010 in Book 6598, Page 240, of the records in the Office of the Judge of Probate of Mobile County, Alabama. On
October 8, 2009, the Court also entered a Final Judgment and Other Relief as to Relief Defendant T-N-T Education
Company, Inc. (the "TNT Judgment"). [DE 187]. A true and correct copy of the TNT Judgment was recorded on
February 10, 2010 in Book 6598, Page 251 of the records in the Office of the Judge of Probate of Mobile County,
Alabama.
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and sell the Properties.

5. Ewald A&R is a Florida corporation and a licensed real estate brokerage and
licensed Florida Auction Business. The Auctioneer will work with brokers and auctioneers in
Alabama and Canada and serve as the main contact and coordinator of all auction activities.

6. The Auctioneer has prepared a Auction Proposal which provides the terms and
conditions of the auction sale, and includes a detailed marketing campaign, Ewald A&R's
compensation and the resume of Ewald A&R 's principal, Robert H. Ewald. A copy of the
Auction Proposal is attached hereto as Exhibit 1.

7. The Auctioneer will be compensated through a buyers premium of ten percent
(10%) added on to the bid price. Any cooperating buyer brokers will be compensated up to three
percent (3%), which will be taken out of the buyers premium.

8. Ewald A&R was previously employed by this Court to auction the furniture
fixtures and equipment belonging to Wealth Pools [DE 76].

Memorandum of Law

The district court has broad powers and wide discretion to determine relief in an equity

receivership. SEC v. Elliott, 953 F.2d 1560, 1566 (11th Cir. 1992). These powers include the
authority to approve the sale of property. Clark on Receivers § 482 (3" ed. 1992) citing First
National Bank v. Shedd, 121 U.S. 74, 87, 7 S.Ct. 807, 814, 30 L.Ed. 877 (1887) (A court of
equity having custody and control of property has power to order a sale of the property in its
discretion). Moreover, any realty or interest therein sold under any order of the Court shall be
sold at a public sale upon such terms and conditions as the court directs. 28 U.S.C. § 2001.
Section 2002 of Title 28 provides that a public sale of realty shall not be made without
notice published once a week for at least four weeks prior to the sale in at least one newspaper of
general circulation in the county, state or judicial district where the realty is situation. 28 U.S.C.
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§ 2002. As more fully described in the Auction Proposal, during the 30 days prior to the
scheduled sale, the Auctioneer shall provide notice of the sale on internet websites, e-mail blasts,
targeted mailings and advertisements in local newspapers. The Receiver believes that the use of
the varied media is more comprehensive than merely advertising in a local newspaper for four
weeks prior to the sale. The Auctioneer estimates incurring $13,4000 in advertising expenses.
The Receiver believes that the terms and costs of marketing the Properties is reasonable
considering the estimated value of the Properties and the locations of the Properties.
WHEREFORE, the Receiver, Michael I. Goldberg, respectfully requests this Court
authorize the Receiver to sell his rights to certain real property and to employ an auctioneer to
market and sell the properties and to grant such other relief as is just and proper.
LOCAL RULE 3.01(g) CERTIFICATION
Pursuant to Local Rule 3.01(g), counsel for the Receiver has conferred with both counsel

for the SEC and counsel for the Defendants and Relief Defendants and counsel in a good faith
effort to resolve this matter. Counsel for the SEC, counsel for the Defendant, and counsel for the
Relief Defendants have no objection to the relief requested herein.

Respectfully submitted,

\s\ Esther A. McKean, Esq.

Kathryn B. Hoeck, Esq.

Florida Bar Number: 813060

Esther A. McKean, Esq.

Florida Bar Number: 028124

AKERMAN SENTERFITT

420 South Orange Avenue, Suite 1200

Orlando, FL. 32801

Phone: (407) 423-4000

Fax: (407) 843-6610

Email: kathy.hoeck@akerman.com
Email: esther.mckean@akerman.com
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Michael I. Goldberg, Esq.

Florida Bar No.: 886602
AKERMAN SENTERFITT

350 East Las Olas Blvd., Suite 1600
Fort Lauderdale, FL 33301

Phone: (954) 463-2700

Fax: (954) 463-2700

COUNSEL FOR RECEIVER FOR
WEALTH POOLS INTERNATIONAL, INC. and
RECRUIT FOR WEALTH, INC.

CERTIFICATE OF SERVICE

1 HEREBY CERTIFY that on July 26, 2010, I electronically filed the foregoing
document with the Clerk of Court using the CM/ECF System, which will send a notice of
electronic filing to the following:

Christopher E. Martin, Esq. (martinc@sec.gov)
Counsel for Securities & Exchange Commission

Trisha Dee Sindler, Esq. (Fuchst@sec.gov)
Counsel for Securities & Exchange Commission

Michael Howard LaFay, Esq. (lafaym@nejamelaw.com)
Counsel for Robert E. Lane

Jonathan R. Williams, Esq. (jrwilliams@gmail.com)
Counsel for Julia Lane and Renee Becker

and that on July 26, 2010, I served the foregoing document and the notice of electronic filing by
U.S. Mail to the following non-CM/ECF participants:

Arthur J. Madden, III, Esq.

465 Dauphin St.

Mobile, AL 36602

Counsel for Richard H. Lane and T-N-T Education Company, Inc.

Mundo Trade, Inc.

First Fiduciary Business Trust
c/o Robert E. Lane

12711 Broleman Road
Orlando, FL. 32832

\s\ Esther A. McKean, Esq.
Esther A. McKean, Esq.
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AUCTION PROPOSAL

Wealthpools, Inc.
Case No. 6:07-cv-1920-Orl-22-B|DAB
Michael 1. Goldberg, Receiver

THREE (3) PROPERTIES
A Commercial Building in Mobile, Alabama
A Residential Home in Mobile, Alabama
and
A Residential Condominium in
Sooke, British Columbia, Canada

Condo, Sooke , BC

12472 Lake Underhill Road, Suite 312
Orlando, Florida 32828
(407) 275-6853

A Division of Fweld Enterprises, Inc., Usc. Reo) Estote Broker AB2473/401340 (407) 275_8772 facsimile

www.ewaldauctions.com




June 6, 2010

Mr. Michael I. Goldberg, Receiver
Akerman Senterfitt

350 E. Las Olas Blvd., Suite 1600
Ft. Lauderdale, FL 33301-2229

Re:  Wealthpools Receivership Auction Proposal

Dear Mr. Goldberg:

Thank you for the opportunity for Ewald Auction & Realty to provide you with this Proposal
for an Auction marketing campaign of the assets of Wealthpools, Inc. Receivership of real
property located in Mobile, Alabama and Sooke, British Columbia, Canada. For the last 18
years, we have been dedicated to providing our clients with honest, ethical and professional ser-
vice above and beyond your expectations.

Each of our auction marketing campaigns is based on the specific needs of our clients. Our ap-
proach to the auction marketing process is comprehensive from property inspection, preparation
and research to auction day, followed by closings and reconciliations.

After researching the properties and discussing the case specifics with you, we are confident
these properties are excellent candidates for a successful auction marketing campaign. Please
review the attached information and feel free to give us a call at any time to clarify or ask any
additional questions. We look forward to the opportunity to work with you on this project.

Thank you for your consideration in this matter,
Sincerely,

Robert H. Ewald
President

A Divistun of Ewold Enterprives, I, Lisc. Reed Extute Brokur ABZAT3/001340




April 28, 2010

Mr. Michael I. Goldberg,
Receiver, Wealthpools

NOTES/COMMENTS

Based on the emails and the discussions about what you are looking for regarding the auction,
here are a few points to keep in mind:

Based on the locations of the properties, we suggest one auction marketing campaign that
would cover all three properties. We do believe that an aggressive auction marketing cam-
paign will bring these properties to the forefront of the respective markets and achieve true
market value for the properties.

Based on the locations of the properties, we would be working in cooperation with brokers/
auctioneers in both Alabama and Canada. We will act as the main contact and coordinator
of all auction activities. This will further allow us to tap into the local market expertise for
each of those properties. It will also allow showings of the properties as needed in an eco-
nomical fashion. Any references to commissions contained herein would be the total
amounts proposed; all cooperating brokers and or auctioneers, whether working for us or a
potential buyer, would be paid out of our commission structure.

We can be ready to conduct the auction campaign roughly forty-five (45) days from your
commitment to proceed, taking into account any notice requirements.

We propose to sell all properties in both a live and simulcast (on-line) format. This will al-
low prospective bidders to participate from anywhere in the world. As always, our objec-
tive will be to maximize what is realized by the Receiver for these assets.

I would be glad to meet (or teleconference) with you and your attorney, as required, to discuss
any of this in greater detail at your convenience.

E\NA )
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AUCTION SCHEDULE OF EVENTS

TIME FRAMY
until Auction DESCRIPTION OF EVENTS
(in days)

Auction Agreement Agreed upon and executed

Advertising funds placed into escrow account (as appropriate)

All property information provided by Sellers, gathered and verified by EE
Office advertising department notified and placed on Auction Calendar
Disclosure forms provided to Sellers

Discussion regarding property conditions and recommendations

Sales listed in MLS (as appropriate)

Sales placed on all Internet websites (i.e. Proxibid, NAA, LoopNet, MLS, AuctionZip, etc.)
Brochure information prepared and delivered to printer for proof

Ads drafted and placed at newspapers

Signs drafted and ordered

Mail lists, postal and email, prepared and ordered

Press release drafted, proofed and sent to appropriate outlets

Bidder Information Packages prepared and sent to printer

OVERALL MARKETING CAMPAIGN BEGINS
e Brochures in mail

¢ Signs and mail boxes up on property

»  Blast emails out and all on-line campaigns begin
*  Ads begin run time in newspapers

18 through 2 Showings of property
Distribute brochures and Bidder Info Packages to surrounding property and business owners
Follow up on press release and potential story

19,12, 5 Email blasts of flyers about auction event

7 Follow up on email blasts and mailings
Reminder calls to all interested prospects and Realtors

Conversation with Seller regarding results of advertising and expectations
Verity security/food vendor/auction location preparation

Throughout Continual contact with Seller every few days as to progress and developments
Follow up of leads, Realtor interest, call backs and mail out of Bidder packages
Gather information relating to opening announcements

Collect all ads within two days of each publication
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AUCTION SCHEDULE OF EVENTS

TIME FRAME
{cont.) DESCRIPTION OF EVINTS

AUCTION DAY Auction TODAY signs up as early as possible

Final reminder calls to prospects

Discuss showing, auction attendees and job responsibilities of staff
Prepare auction site for arrival of buyers

Set up PA and recording devices

Welcome attendees, hand out brochures and answer questions
Finalize auction opening announcements

Verify Realtor® clients and any opening bid amounts

Obtain Bid Acknowledgment forms on each property

Prepare auction contracts and have executed

Auction Follow Up Provide Seller with copies of all pertinent documents (i.e. contracts, etc.)
Mail Thank You letters to all attendees

Prepare preliminary closing statements

Obtain closing company information from Buyer

Prepare advertising recap, including all invoices, for Seller

Monitor closing progress by Buyers on property

Coordinate efforts for closing

Review all HUD statements prior to scheduling closings

Attend closings as appropriate and ensure all documents provided to Seller

Interview Seller to ensure completed project to Seller’s satisfaction
Review file for compliance and close file

An auction is a multitude of small steps that individually don’t seem to
add up to much. But when put into place in conjunction with the others and in
the hands of a skilled auctioneer, will produce *True Market” value for a given

picce of property.

E AUCTION ,
\NA &REALTY
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